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Priorities
1. B2B - pitchpatterns.com (BDO, Evolution Gaming, DynaTech) 

2. B2C app - Integration with Our.Love 

3. AI - Dataset cleaning/Labeling, improving models

http://pitchpatterns.com


Users

▲10.3% MOM 
from 23903 to 26382

Subscribers (active)

▲20% MOM 
from 185 to 222 

Growth



18% - 11% (3 weeks)

Weekly retention of active users



Improved active user percentage  23% to 31%  
With new onboarding

User growth picks up again





PlayStore / AppStore traffic slowly recovering



Talk: ▲160 weekly (target 100) 
▲31% of all new users

Weekly Active Users 



App revenue

Cheapest keyword CPA = 1.71

Minimum CPA that is profitable = 1.08 

Only way to make profit is to let grow organically with  
10% MoM and use Our.Love deal




Swedish launch - mediocre success

326 users 
12 subscribers 

Organic traffic afterwards:  
7 users per day,  
USA 40-50 users per day
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Consumer “Closer to you” App Revenue

NOTES: App revenues, organically without Ad push currently ~1100 EUR/month 
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Cashflow

Cash in bank: 152200 EUR 
Runway ~15 months (if no revenue)

Delayed payments from AppStore + CatchBox payment



Proposal from 
our.love to license B2C app

1.USA based startup, founder  
Tal J. Zlotnitsky, 100mil exit before   
(https://www.linkedin.com/in/taljzlotnitsky/) 

2. Planning to raise 5mil seed round within 6 months 

3. We will integrate app October-November in Our.Love, they will pay 18k USD 

4. Afterwards we receive starting from 1k EUR/MRR (likely 5k-10k EUR/MRR) 

5. AI models and Content stays on our servers for protection 

6. Depending on success option to buy out IP 

https://www.linkedin.com/in/taljzlotnitsky/


Catchbox <> Asya  
Speech Denoiser Deal

1.Getting same results as krisp.ai that recently raised 
9mil USD, we already bought klean.ai domain 😊  

2. Finished first research phase, proceeding with 10k 
EUR payment 

3. Next phase demo prototype,  
Catchbox will pay 5k EUR 

3. We will try to license it to AmberScript, etc.

🎧 Some Audio examples available here: 
https://www.evernote.com/shard/s41/sh/8a6c2f10-e154-c8e0-4dbc-fa74ce45767b/99048dc6198c708de5f6744dc81a5c37 

https://www.evernote.com/shard/s41/sh/8a6c2f10-e154-c8e0-4dbc-fa74ce45767b/99048dc6198c708de5f6744dc81a5c37


Plan

1. Finish implementation of report views and call service integrations (October-
November) 

2. Speech-to-text implementation, Topics recognition (November) 

3. Pilot with bposervices.lv, 25EUR/mon per agent, 
total 500 EUR/mon (November) 

4. Pilot with Evolution Gaming and DynaTech, 25-50 EUR/mon per agent, 
1k EUR/mon * 2 

5. Raiffeisen Landesbank 50k EUR no-cap investment, deadline December 

6. Raiffeisen Landesbank pilot 1k-5k EUR/mon + Printful and others  
(January-February)  

7. Start raising next round (March) 


