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Ariel's company focuses on capturing clients in smaller language markets, Agent 07:02

leveraging tech like Al listening tools to improve sales team productivity
and engagement. They offer an integrated CRM solution with unique
positioning in the market.

Lorem ipsum dolor sit amet, consectetur adipiscing elit. Nullam id arcu
consectetur, porttitor erat ac, euismod eros. Aliquam imperdiet in odio
id tempor. Aliquam erat volutpat. Vivamus scelerisque ut arcu sit amet
porta. Aenean ornare, est tristique molestie dapibus, nulla quam
Summary tempor elit, auctor euismod augue purus in metus. Quisque vehicula
et metus et placerat. Cras aliquam eros sapien, sed faucibus quam
tempor ac. Orci varius natoque penatibus et magnis dis parturient

montes, nascetur ridiculus mus. Quisque quis augue sed leo ornare
« Ricardas discusses his career path, starting as an event manager and ullamcorper.

« The conversation touches on the success of the Latvian basketball
team and the importance of representing small countries in sports.




Instead of listening 1000 calls we
automatically select top 10 which you should review
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43% improvement in closed sales

39.3
36.
33.7
31.9 32.3 32.1
27 .4 278 202
<146
109
89
) 71
49
35
0
7-12 Feb 14-19 Feb 21-26 Feb 28-5 Mar 7-12 Mar 14-19 Mar 21-26 Mar 28-31 Mar

- Yes %

Session Count in PitchPatterns



Our clients

[[[[[

== Lauto

~RVICES

44 PRINTFUL

%

LOGKBMITH




Return of Investment

Call center: 50 agents
Manual call quality evaluation system, such as QEval: 30 EUR * 50 = 1,500 EUR

2 x full-time quality control staff, gross: 4,000 EUR * 2 = 8,000 EUR

Conversion rate for B2C resell (upsell) calls: 5%
Resell (upsell) deal size: 500 EUR * 50 * 10 potential deals * 0.05 = 12,500 EUR

Call center: 50 agents
pitchpatterns.com: 45 EUR/mon * 50 = 2,250 EUR
1 x full-time quality control staff, gross: 4,000 EUR * 1 = 4,000 EUR

Conversion rate for B2C resell (upsell) calls: 10%
Resell (upsell) deal size: 500 EUR * 50 * 10 potential deals * 0.1 = 25,000 EUR

Savings: 9500 - 6250 = 3250 EUR (First month)
Potential Earnings: 25000 - 12500 = 12500 EUR (Within 3 months)
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